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Selling a home can be both exciting and exhausting. We want to make sure 
that your home selling experience is on the exciting side so we have provid-
ed a quick over view of what the seller will experience during the sale of 
their home: 

1. Hire an Agent – Having an agent will make life so much easier then de-
ciding to do a for sale by owner. The Agent will always looking out for the 
sellers best interest, market the home, and provide quality advice on any-
thing dealing with the home while it’s in the market. 

2. Determining Factors: 

3. Price to sell – Seek your agent’s opinion on the selling price. Seller of-
ten have a number in mind that might not match up with what the house if 
actually worth. The seller’s agent will be able to show a comparable listing 
in the same market which will give the seller a good idea on what a good 
price is to sell the home. 

4. Home inspection – This can either be done by the seller or the buyer. 

5. Repairs – If the home inspection is either done before or after being 
listed, repairs will need to be made. If the inspection was done by the seller 
it’s in their best interest to have any items that come back in the report fixed 
before the home goes live. If the buyer purchases the inspection, seek the 
agents input on how to negotiate the repair terms. 

6. Cleaning – This can arguably be one of the most important steps in the 
selling process! Buyers want to see that the home has been taken care of. 
If they walk into a home that is spotless they will be able to focus on what 
the home has to offer versus focusing on how dirty the home is. 

7. Showings – Consult with the agent on showing options. Decide if the 
home will be shown anytime, and if/when there will be an open house. Hav-
ing an open house is often suggested as it brings many people through the 
doors. 

8. Offers – Once an offer comes in consult with the agent on any kind of 
negotiating. If so, then let the agent handle it! After all, that is what they are 
there for. 

9. Keep in contact – There will be several more steps that take place after 
the offer has been accepted. The seller’s agent will need to be able to get 
documents signed, make arrangements for inspections/walk through, and 
see if there are any questions. Make sure to allow time to take care of the 
tasked items the agent sent over so the selling process can move along 
without any hiccup on the sellers side. 


